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Introduction to MSM Capital
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MSM Capital is an independent consulting company, which specializes in cross-border corporate finance advisory
between Greater China and the German-speaking regions of Western Europe. Furthermore, MSM Capital provides
its advisory on a national basis in Europe and in Greater China.

As such, MSM Capital supports large corporations, medium-sized companies, as well as Private Equity funds in:
« searching for national or cross-border investors / buyers in German-speaking Europe or China;

« disposing parts or entire businesses with respect to cross-border or national transactions;

* acquiring parts or entire businesses with respect to cross-border or national transactions;

« listings, especially at Shanghai or Hong Kong Stock Exchanges.

Some of our unique selling points include:

« individuals with over 30 years of work experience in German-speaking Europe and China;

« MSM team consisting of over 25 advisors of which 15 are located in Germany and 10 in China;

« broad network of high-level business and government contacts in German-speaking Europe and China;

« proven collaboration with large financial institutions, such as UniCredit Group and Commerzbank in Europe;
and the Chinese investment bank China International Capital Corporation (CICC);

« close cooperation with our sister company MSM Consulting that has been active in Chinese / German business
consulting for many years.
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Market Perspective China
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Opportunities for the Western World

Great opportunities in the following industries:
« Consumer / luxury goods

Chemicals

Automotive

Aviation

Engineering & manufacturing

Health care

Utilities

Environmental & sustainable energy, cleantec

Specific developments such as:

« China as a large and growing export market for western goods
China as a market for further joint ventures with local partners
Chinese (strategic) investors as financers for further growth of
European companies
Chinese manufacturers as production partners for European
engineering
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Market Perspective Europe
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Selected trends in Europe

Demographic change (population decrease, age increase)
Limited growth perspectives

Shift towards knowledge-based economies

Further outsourcing and offshoring within industrial sector
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Implications

Increasing demand for health and elderly care

Willingness to share technological know-how

Ongoing shift towards global sourcing

Increasing importance of service sector in western economies
(e.g. R&D)
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Opportunities for Chinese Partners

To become an outsourcing partner for European enterprises
Taking over ‘old economy’ segments (e.g. via M&A)

To become a provider of health care, TCM and biotechnology
products from China

To become a main supplier of renewable energy applications
(e.g. E-car)
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MSM Objectives
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MSM Capital provides national or cross-border corporate finance advisory to European and Chinese
corporations. Typical areas include:

From a German / European perspective:
Exploring Chinese market for growth opportunities (evaluating organic / acquisitive market entry strategies in China, target
identification, strategic rationales for growth strategies);
Supporting corporations that are searching for joint venture partners and financing;
Supporting corporations in acquiring Chinese targets;
Searching for strategic anchor investors from China to strengthen the company'’s capital basis in Europe or to finance further
global growth;
Managing the sale or exit of portfolio companies of Private Equity funds or large corporations in China (e.g. via trade sale or via IPO at
Hongkong or Shanghai Stock Exchange).

From a Chinese perspective:
Exploring the European market for potential growth opportunities (evaluating organic / acquisitive market entry strategies in Europe,
target identification, strategic rationales for growth strategies);
Supporting acquisitions in Europe which are encouraged by acquiring European know-how;
Supporting acquisitions in Europe which are driven by needs for further market access;
Supporting market entry of Chinese companies through setting up or acquiring European research centers.
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MSM Approach
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The typical MSM approach is simple and effective...

MSM Contact Network

Utilizing MSM'’s local contact network
in Europe and China:

Governments

Industry
Industry leaders
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MSM Partners

Involving MSM partners if applicable,
such as:

Financial services industry /
advisors (e.g. CICC, UniCredit,
Commerzbank)

Managers

Industry leaders
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MSM Execution
High quality execution and tight process management for:

Sales process (including capital increase and anchor
investors)
Strategic rationales from a buyer perspective
Document preparation and business planning
Buyer identification and approach
Negotiation and signing support

Acqmsmon process
Growth strategy / strategic rationale of planned
acquisitions
Target search in Europe or China
Due diligence support
Negotiation and signing support
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Key Team Members
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Managers

Dr. Matthias Dittmar
Managing Partner M&A
Europe & China
Industrial goods, service industry

Thomas Wu
Managing Partner Consulting
China & Europe
Consumer goods, financial sector

Dr. Steffen Lehmann

Partner M&GA

«  Europe

 Health care, industrial goods

Dr. Horst Knafl
Partner M&A, Consulting
Europe
Consumer Goods, Construction, Media, Leisure

Marco Sander
Partner MSM China
China / Beijing
Services, industrial goods

Robert Nosske
Associate M&A

+  FEurope

« Industrial goods

Board Members and Advisors

Dr. Martin Posth
Member of the MSM Capital Advisory Board

» Former Chairman and president of Volkswagen Asia-Pacific Ltd.

« Member of the Supervisory Board of Demag Cranes AG

Prof. Dr.-Ing. Kai Lucks

Advisor to MSM Group
Chairman of German M&A Association
Former head of strategy projects at Siemens

Bernd Scheirmann

Advisor to MSM Group
Former Director Dresdner Bank
Investment & Finance China
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MSM Key Partners
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MSM

& UniCredit

MSM Consulting GmbH
Sister company of MSM Capital within MSM Group
Specialized in non-transaction related consulting services

China International Capital Corporation — CICC
Largest state owned investment bank in China
Cooperation partner for Sino-German transactions

UniCredit Corporate & Investment Banking
«  Cooperation partner of MSM Capital for European transactions
« Strong local roots in 22 European countries

Commerzbank AG
« Cooperation partner of MSM Consulting GmbH

EAC- Euro Asia Consulting PartG
- Cooperation partner of MSM Group for cross-border
consulting services with China and India
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MSM

CAPITAL

Our Offices
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Munich (Head office)

MSM Capital GmbH & Co. KG
Odeonsplatz 18

80539 Munich, Germany

Ph: +49 (89) 442 323-0
Fax: +49 (89) 442 323-29
Contact: Dr. Matthias Dittmar
Mail: md@msmcapital.com

Dusseldorf

MSM Consulting GmbH
Neustrasse 16

40213 Dusseldorf, Germany
Ph: +49 (211) 569 416-0
Fax: +49 (211) 569 416-29
Contact: Thomas Wu

Mail: tw@msmcapital.com

Frankfurt

MSM Consulting GmbH

Kennedyallee 93

60596 Frankfurt, Germany

Ph: +49 (69) 6809 8975

Fax: +49 (69) 6809 8976

Contact: Bernd Scheirmann

Mail: bernd.scheirmann@msmconsulting.de

Beijing

MSM Consulting Ltd.

Suite 816 Silver Tower

No 2, Dongsanhuan Bei Lu

Chaoyang District

Beijing 100027, PR. China

Ph: +86 (10) 6440 15-33

Fax: +86 (10) 6440 15-35

Contact: Marco Sander

Mail: marco.sander@msmconsulting.cn
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